
41 Affirmations for Raising Your Rates Thoughtfully
A moment to pause, reflect, and choose a useful next step.

1. I can review the reasons for a rate change.

2. I can communicate clearly and with appropriate notice.

3. I can explain the work covered by the new price.

4. I can honour existing commitments as agreed.

5. I can allow a client to evaluate their options.

6. I can avoid treating disagreement as proof the change is wrong.

7. A revised rate can reflect changed work conditions.

8. I can prepare a clear reason for the change.

9. Existing agreements still deserve appropriate care.

10. A client may need time to consider options.

11. I need not present a rate review as a personal crisis.

12. I can communicate the relevant date plainly.

13. A difference in budget does not make either person wrong.

14. I can describe what the updated service includes.

15. Long relationships can contain honest business discussions.

16. I need not preserve an old fee indefinitely from guilt.

17. A change deserves practical planning.

18. I can listen without promising to reverse the decision.

19. I can avoid surprising someone where notice is appropriate.

20. A thoughtful review can include real costs.

21. My explanation can remain concise.

22. I can respect a client who chooses differently.

23. A fee describes an offer, not my moral character.

24. I can explain the scope before debating the number.
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25. A budget mismatch does not require either person to be wrong.

26. I can include invisible preparation in how I understand the work.

27. I can pause before offering an unrequested discount.

28. Clear assumptions protect both sides of a quote.

29. A change in scope can be discussed as a change in work.

30. I can review a price using evidence rather than embarrassment.

31. A client is allowed to consider whether the offer fits.

32. I can honour an existing agreement while reviewing future terms.

33. I do not need to defend every hour of expertise through exhaustion.

34. A smaller deliverable can be considered without pretending it is the same offer.

35. I do not need to share private details to communicate authentically.

36. I can explain my offer without promising a result I cannot control.

37. I can choose a definition of growth that fits my responsibilities.

38. I can make a process clearer before asking myself to work faster.

39. I can decline a commitment I cannot responsibly fulfil.

40. A written agreement can support clarity and mutual respect.

41. My personal worth does not rise and fall with every enquiry.

Choose words that feel believable. Pair them with a small action. Affirmations support reflection; they do not guarantee
outcomes or replace professional care.

Source: https://affluma.com/raising-rates-thoughtfully-affirmations/
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