
41 Affirmations for Building a Business That Fits Your Values
A moment to pause, reflect, and choose a useful next step.

1. I can name a value the business should protect.

2. I can check a proposed offer against that value.

3. I can decline a tactic I cannot stand behind.

4. I can consider effects on customers and collaborators.

5. I can choose a workable definition of success.

6. I can review a decision that no longer fits.

7. A value can guide an ordinary business decision.

8. I can ask what a tactic asks of customers.

9. Growth need not require a claim I distrust.

10. I can notice when an opportunity conflicts with the purpose.

11. An honest offer can be commercially serious.

12. I need not copy a method that feels wrong.

13. The effects on collaborators deserve consideration.

14. I can choose a workable standard I can explain.

15. A business promise should match delivery.

16. I can revisit a decision when its consequences become clearer.

17. Profit is not the only feature of a business experience.

18. I can consider how people are treated during the process.

19. A value can require a practical boundary.

20. I need not keep an old tactic merely because it once worked.

21. I can define success in terms I am willing to live.

22. My decisions can make the stated values visible.

23. Running a business is one part of who I am.

24. I can use an honest professional description while still learning.
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25. Approval from everyone is not a requirement for a considered choice.

26. A customer decides about an offer, not my complete value.

27. I can discuss uncertainty without pretending the business has no direction.

28. My values can shape decisions that others would make differently.

29. I do not need to imitate a louder founder persona.

30. A business identity can develop through repeated responsible work.

31. I can accept concern without giving every critic control.

32. I can take the work seriously without using it to define all my relationships.

33. A difficult result deserves review rather than a cruel personal label.

34. I can let my public description stay accurate as the business changes.

35. I can ask what a customer actually needs before proposing a solution.

36. I can separate interest in an offer from a confirmed commitment.

37. I can keep accurate records even when the figures are disappointing.

38. My personal worth does not rise and fall with every enquiry.

39. I can decline a commitment I cannot responsibly fulfil.

40. I can learn from a business outcome without turning it into a character label.

41. An honest limitation can help someone make an informed choice.

Choose words that feel believable. Pair them with a small action. Affirmations support reflection; they do not guarantee
outcomes or replace professional care.

Source: https://affluma.com/building-business-fits-values-affirmations/
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